THE RAINY SEASON WILL SOON BE OVER.....WHAT WILL YOU BE
DOING TO AVOID GOING BACK TO THE RECESSION?

LEARN HOW TO INCREASE YOUR SALES AND BOTTOM LINE IN A CHANGED MARKETPLACE. DON"T JUST
SURVIVE, THRIVE

FIND THE CUSTOMERS THAT ARE BUYING AND HOW TO MARKET
YOUR BUSINESS TO THEM

MARKETING eSALES ¢BUSINESS PLANNING
THREE EXPERTS WILL SHOW YOU NEW, LOW COST WAYS TO AVOID ANOTHER SLOW YEAR
Although the rains of late have been helpful, they will soon subside, which means opportunities will aswell.
Indentifying and marketing to the viable opportunities will be akey part of your success thissummer. This
meeting will assist you in doing just that.

Bill Angus, Greenline Consulting, Business Planning & Market Analysis, Master of Business Administration
SDSU. Bill worksto achieve success through a collaborative team approach to deliver creative solutions
supporting sustainable economic growth.

Debbra Sweet, Sweet Marketing Solutions, Marketing, Author & Speaker. Debbra isthe developer of a
revolutionary system called “Marketing Made Easy” addressing strategic growth.

Darren Cecil, Sandler Sales Ingtitute, Sales. Entrepreneur Magazine named Sandler Sales the number one
management training program five years running.

Table tops are available for any manufactures or associates that are interested in displaying products and or
services. Please contact the SDRCA office if interested.

San Diego Roofing Contractors Association
Wednesday, March 24™, 2010, 5:00 PM Social Hour, 6:00 PM Dinner & Program

Gordon Biersch Mission Valley, 5010 Mission Center Road (619) 688-1120 » Free Valet Parking
SDRCA Dinner Meeting Reservation
Due by Friday, March 19th, 2010
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